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About MPMSDC

Mountain Plains Minority Supplier Development Council

Empowers minority businesses and corporate leaders across Colorado, Kansas, Western Missouri, and Nebraska 
through meaningful connections.

Certify

NMSDC certification for MBEs
to access corporate networks

Connect

Bridge MBEs with corporate 
procurement teams

Develop

Build capacity through 
training and mentorship

Advocate

Champion supplier diversity 
at the policy level

Why Certify?
• Access corporate supplier diversity programs and procurement opportunities

• Gain visibility in the NMSDC database searchable by thousands of buyers

• Attend matchmaking events and build credibility with procurement teams

4
State Region

150+
Corporate Members

1,000+
Certified MBEs

40+
Years of Impact
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Energy & Utilities
• Renewable energy installation and maintenance

• Grid modernization, EV charging, and smart metering

• ESG compliance and sustainability reporting

• Water, wastewater, and environmental remediation

• Pipeline, transmission, and distribution
infrastructure

Construction & Infrastructure
• Commercial, residential, and institutional general

contracting

• Federal and state infrastructure projects (IIJA-
funded)

• Specialty trades: electrical, HVAC, plumbing,
concrete

• Architecture, engineering, and project management

• Safety, site logistics, and equipment supply

Information Technology
• AI, machine learning, and process automation

• Cybersecurity, risk management, and compliance

• Cloud infrastructure, SaaS, and managed IT services

• Data analytics, ERP solutions, and supply chain
visibility

• Software development, QA testing, and IT staffing

Healthcare & Life Sciences
• Medical devices, clinical supplies, and PPE

manufacturing

• Hospital facilities management and maintenance

• Pharmaceutical distribution and cold chain logistics

• Healthcare IT, telehealth, and EHR integration

• Clinical staffing, biotech research, and workforce
solutions

Manufacturing
• Component fabrication, assembly, and precision

parts

• Industrial supplies, raw materials, and MRO
procurement

• Packaging, labeling, and fulfillment services

• Contract manufacturing, private label, and co-
packing

• Quality control, logistics, and supply chain
management

Professional & Business Services
• Management consulting, strategy, and workforce

analytics

• Legal, compliance, and regulatory advisory

• Accounting, audit, and financial advisory services

• Marketing, PR, digital media, and branding

• Staffing, temp placement, and HR outsourcing

Sources: NMSDC 2026 Outlook, MBDA Supply Chain Gap Report (Dec 2024), Supplier.io 2025 State of Supplier Diversity, Gitnux 2026 Statistics

MPMSDC | Mountain Plains Minority Supplier Development Council
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Kansas
• Kansas Commerce supplier diversity and state procurement set-

asides

• State and municipal certification reciprocity with NMSDC
• Aerospace, tech, and telecom sector procurement growth

• K-12 school districts and higher education facilities services

• Wichita and KC metro construction and infrastructure pipeline

Colorado
• Clean energy, renewable infrastructure, and federal research lab

procurement

• Public utility infrastructure, water, and wastewater projects
• IIJA-funded highway, bridge, and transit projects via state DOT

• Denver metro corporate HQ and public sector expansion

• State MWBE certification and Front Range economic development

Nebraska
• Major construction MCD programs across the Omaha metro
• Strong utility sector with active public procurement opportunities

• Higher education facilities, maintenance, and IT services

• State and county government services and procurement
• Lincoln and Omaha economic development and workforce

Western Missouri
• Strongest construction MCD pipeline in the MPMSDC region
• KC MWBE program (CREO Certification) and CEO challenge 

initiatives
• School districts, transit, and county agencies accept MWBE

• Healthcare, logistics, and professional services demand

• KC metro infrastructure and corporate campus development

MPMSDC | Mountain Plains Minority Supplier Development Council
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Company Overview
• NMSDC-certified minority business enterprise

• Delivering corporate business solutions across the Mountain Plains 
region

• Serving CO, KS, Western MO, and NE with 40+ years of impact

• 150+ corporate members and 1,000+ certified MBEs

• Committed to advancing economic equity through supplier 
diversity

Core Capabilities
• MBE certification and corporate supplier diversity program 

management

• Procurement matchmaking between MBEs and corporate buyers

• Business capacity building, training, and executive mentorship

• Corporate member engagement and supplier diversity advocacy

• Multi-state event coordination, summits, and networking 
programs

Past Performance
• Construction: corporate and public sector general contracting

• Energy and utility sector partnerships across the 4-state region

• Corporate procurement programs with Fortune 500 and mid-
market members

• Technology and telecom sector services and facilities procurement

• Higher education and school district partnerships

Differentiators
• Direct access to NMSDC national network and certification 

authority

• Deep 4-state regional expertise spanning diverse industry sectors

• CEO-to-CEO challenge model driving executive-level commitment

• Proven track record with Fortune 500 and mid-market corporate 
members

• End-to-end support from certification through procurement 
engagement

MPMSDC | Mountain Plains Minority Supplier Development Council | www.mpmsdc.org | info@mpmsdc.org

http://www.mpmsdc.org/
mailto:info@mpmsdc.org
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…

• Have a formal supplier diversity program
• Be active in sourcing from certified MBEs
• Maintain active MPMSDC corporate 

membership
• Set and track supplier diversity spend goals
• Participate in MPMSDC matchmaking and 

networking events
• Report diverse supplier spend to NMSDC
• Designate a supplier diversity champion or 

team
• Include MBEs in competitive bid processes

Requirements to Do Business with MPMSDC Corporate Members

Corporation Requirements MBE Requirements
• Be a certified MBE with active NMSDC 

certification
• Meet NMSDC’s minority ownership standards
• Participate in MPMSDC programs
• Demonstrate compliance with supplier diversity 

requirements
• May be required to complete vendor 

registrations
• Have adequate financial resources and stability
• Have sufficient people resources and workforce 

capacity
• Demonstrate the ability to perform the work

We opened the door — now take your seat. When MBEs grow, we all grow.

www.mpmsdc.org | info@mpmsdc.org

Doing Business with MPMSDC Corporate Members

Doing Business with MPMSDC Corporate Members
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Budget Process & Timeline

Key Fiscal Year Dates for Loca Government Procurement

State & School Districts

July 1 – June 30
State agencies and school districts follow a July-to-June fiscal
cycle. Target new funds at the start and expiring funds in the
final two months.

City & County Governments

January 1 – December 31
Cities and counties operate on a calendar-year fiscal cycle. 
Plan outreach around new appropriations in January and 
year-end obligations in November-December.

Why Are These Important?

• New Funds — Fresh appropriations become available at the start of the fiscal year. This is the best time to engage 
procurement teams and submit proposals.

• Expiring Funds MUST Be Obligated — In the last two months of the fiscal year, agencies rush to spend remaining 
budgets. MBEs positioned early can capture these end-of-year contracts.

MPMSDC | Mountain Plains Minority Supplier Development Council
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Government Bids & RFP Opportunities

BidNet Direct | Local Government Procurement Portal

How It Works

Local government purchasing departments invite 
vendors to:

• Register for exclusive access to RFPs, bids, 
and awards

• Benefit from centralized bid information with 
less paperwork

• Streamline doing business with Colorado 
local governments

www.bidnetdirect.com

MPMSDC | Mountain Plains Minority Supplier Development Council

https://www.bidnetdirect.com/?utm_campaign=amendment_notification&utm_source=system_vendor&utm_medium=email&utm_content=header-home_link
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A-Z Index of U.S. Government Departments and Agencies | USAGov

Key Resource

• Browse the complete A-Z 
directory of federal departments 
and agencies

• Identify contracting and 
procurement contacts for each 
agency

• Find small business set-aside 
opportunities by agency

• usa.gov/agency-index

MPMSDC | Mountain Plains Minority Supplier Development Council

https://www.usa.gov/agency-index
https://www.usa.gov/agency-index
https://www.usa.gov/agency-index
https://www.usa.gov/agency-index
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Essential Registrations for Government Contracting

Missouri Secretary 
of State

Register your business entity 
in Missouri

sos.mo.gov

System for Award 
Management

Required for all federal contracts and
grants

sam.gov

DLA CAGE Code

Commercial and Government 
Entity code for defense 
contracts

dla.mil

SBA DSB Profile

Dynamic Small Business 
Search profile for visibility

sba.gov

NAICS Codes

Industry classification 
codes for procurement 
matching

naics.com/search

MPMSDC | Mountain Plains Minority Supplier Development Council

https://sam.gov/
https://www.dla.mil/Working-With-DLA/Applications/Details/Article/2920893/cage-code-commercial-and-government-entity-code
https://sba.gov/
https://www.naics.com/search
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Doing Business with Colorado

City & County Procurement Portals

Colorado Springs

coloradosprings.gov

City of Denver

denvergov.org

City of Aurora

auroragov.org

City of Pueblo

pueblo.us

Denver International 
Airport
Commerce Hub

flydenver.com/business-and-
community/commerce-hub

El Paso County

elpasoco.com/businesses

MPMSDC | Mountain Plains Minority Supplier Development Council

https://coloradosprings.gov/
https://www.denvergov.org/
https://www.auroragov.org/
https://www.pueblo.us/
https://www.flydenver.com/business-and-community/commerce-hub/
https://www.flydenver.com/business-and-community/commerce-hub/
https://www.flydenver.com/business-and-community/commerce-hub/
https://www.flydenver.com/business-and-community/commerce-hub/
https://www.flydenver.com/business-and-community/commerce-hub/
https://www.flydenver.com/business-and-community/commerce-hub/
https://www.flydenver.com/business-and-community/commerce-hub/
https://www.elpasoco.com/businesses
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Doing Business with Missouri & Kansas

City & County Procurement Portals

Kansas City, MO

https://www.kcmo.gov/city-

hall/departments/general-services/bids

Wyandotte County and KCK

https://purchasing.wycokck.org/

Overland Park, KS

https://www.opkansas.gov/628/Bids-and-

Proposals

Jackson County, MO

https://www.jacksongov.org/Government/D

epartments/Finance-Purchasing

State of Kansas

https://admin.ks.gov/offices/

procurement-contracts

State of Missouri

https://oeo.mo.gov/procurement/

MPMSDC | Mountain Plains Minority Supplier Development Council
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Corporate | City | County | State | Universities | Public Schools | Public Sector

• Stay certified, stay registered, stay ready
• Show up — attend every matchmaking event, 

summit, and pre-bid conference
• Build relationships before the RFP drops
• Deliver excellence — your track record is your 

best marketing tool

MBEs: Take Your Seat at the Corporations: Open the Door 
Table • Make supplier diversity a strategic priority, not 

a checkbox
• Invite MBEs into the bidding process early and 

often
• Mentor and develop MBE suppliers into long-

term partners
• Measure, report, and champion diverse spend 

results

Corporations open the door. MBEs take a seat at the table. Together, we all grow.

www.mpmsdc.org | info@mpmsdc.org

Keys to Success in Supplier Diversity

Keys to Success in Supplier Diversity

http://www.mpmsdc.org/
mailto:info@mpmsdc.org
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Now Take Your Seat at the Table.

When MBEs grow, We all grow.

MPMSDC | Mountain Plains Minority Supplier Development Council
www.mpmsdc.org | info@mpmsdc.org
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